Congrex provides services
tailored to our clients’ needs
when organising meetings,
events, conferences, association
management, travel and
accommodation. Established in
1982, Congrex serves a variety
of industries from our offices and
partners located around the
globe. Our extensive client base
includes national and
international associations,
governmental organisations and
corporations.
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Congrex UK Ltd

26-28 Hammersmith Grove
London

W6 7BA

T: +44 (0) 20 8834 1014

I:. www.congrex.com

Sponsorship and Exhibition Sales Manager

Congrex UK is looking to recruit an experienced Sponsorship and Exhibition Sales Manager
to be based in our London or Glasgow office.

The main purpose of the role is to maximise revenue generation from both exhibition and
sponsorship sales for a number of national and international client events, predominately in
the associations field, building relationships with clients and developing the sales pipeline
for each event. This is a hands-on sales role covering marketing, lead generation and
sales. This sales role demands much more a consultative approach alongside long-term
development with exhibitors and sponsors.

The successful candidate must be an experienced sales manager in this field with a solid
proven sales background, combined with marketing know how and flair to reach target
markets and be comfortable with delivering projects to a high level of client satisfaction.

Key responsibilities
. Creation, implementation and execution of sales strategy for each event
Maximise revenue generation for exhibition and sponsorship sales
Develop sales pipeline
Responsible for achieving and exceeding sales targets
Research, develop and implement new/creative sponsorship concepts to enhance
revenue opportunities and improve customer experience
Client relationship management
Contract negotiation

Profile

Educated to degree level, a results focused individual with 3 — 5 years of professional sales
experience within the events industry is mandatory, whereas experience within the national
and international association market will be considered a great asset. We are looking for
candidates with a commercial way of thinking, a hands-on mentality and excellent team
work, communication and social skills in order to be able to react in a flexible, assertive and
creative way to the wide variety of current and future clients. Excellent oral and written
skills with strong attention to detail are a must, with a special requirement of experience in
direct client communication and presentation.

Additional requirement
. Proven track record in achieving / exceeding targets
Ability to communicate and interact with other team members along with international
clients
Willingness to travel

Terms of employment
This is a full time role, based in our London or Glasgow office.
Our core office hours are 09:00-17:30, with 20 days annual leave

If you would like to be considered for this position, please e-mail your CV
and motivation letter to jobs.uk@congrex.com . All applications and communications
will be treated as strictly confidential.
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